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Real estate bears prepare to hibernate
U.S. commercial real estate investors have gone from bull to bear in only a few
months, thanks to the subprime meltdown and the ensuing credit crunch among
lenders, according to a survey of 332 executives conducted by law firm DLA Piper.
Only 31 percent of the executives surveyed describe their 12-month outlook for the
U.S. commercial real estate market as bullish. That number is down sharply from the
78 percent who described themselves as bullish in April. About 68 percent of
respondents now describe their 12-month outlook as bearish, more than triple the
percentage of bearish responses in April (22 percent). Sixty-three percent of respondents
have been involved in transactions that have been delayed or canceled, and one out of
four respondents report witnessing an increase in loan defaults.

Environmentally friendly leasing
In Banff, Alberta, landlord Arctos & Bird is trying to be socially and environmentally

responsible while turning a profit by applying the “triple bottom line” principal
to leasing. In its simplest form, the idea encourages businesses to focus on
their financial bottom line as well as two other bottom lines: the well-being of
the community and the environment.

When Arctos & Bird developed Bison Courtyard on Bear St., in Banff, a popular tourist
destination and town in Banff National Park, it decided to apply the concept of the
triple bottom line to retail leasing. Bison Courtyard, completed in 2005, is a
30,000-square-foot mix of retail, restaurant and residential space and is currently
in the process of being gold-certified by the Canada Green Building Council
(equivalent to U.S. LEED). But the developers wanted more than just a green-
oriented building. “We wanted our tenants to have the option of participating in the
building’s sustainability, and the triple bottom line concept helped give them an
incentive to do so,” said John Harrop, Arctos & Bird’s director of operations.

In many respects, tenants at Bison Courtyard have signed an ordinary triple-net lease,
but there is an extra provision in their leases. “What we do is offer a rebate of a
dollar a square foot for a tenant’s environmental initiatives, and a dollar a
square foot for community or social initiatives,” said Harrop. “Once a year the
tenant demonstrates what they’ve done along those lines, and we decide
whether or not they qualify for the rebate.” Triple bottom line leasing at Bison
Courtyard has been through one annual cycle thus far and is in the middle of
the second. The program has been successful enough that Arctos & Bird will
incorporate the concept into lease renewals at its two other properties in Banff.
“It’s helped establish our brand as something unique,” he said, “both for us
and our tenants.” — Dees Stribling

$7.85 million
Pathmark sold a
56,000-square-
foot supermarket
in Warminster,
Bucks County, Pa.,
to retailer Waterloo
Gardens, which
will operate a
garden and out-
door furniture
center on the nine-
acre site

$12.4 million
Pittsburgh-based
Walnut Street
Capital acquired
the 120,388-
square-foot
Warminster (Pa.)
Plaza from
Warminster Group

$13.8 million
Cambridge
Investors, of
Farmington Hills,
Mich., paid an
undisclosed seller
for the 89,201-
square-foot Royal
Oaks Shopping
Center, in Valrico,
Fla.

$14 million
Blairstown Grocery
Owners sold a
66,000-square-
foot shopping cen-
ter in Blairstown,
N.J., to a private
investor from New
York City

$16 million
New York
City–based
Stonemar
Properties paid
Belz-Burrow
Development
Group for two
shopping centers
in Jonesboro, Ark.,
totaling 155,000
square feet

$30 million
Los Angeles–based
Festival Retail
Fund 1 purchased
a 13,500-square-
foot retail building
that is currently a
Banana Republic
store from Beverly
Hills, Calif.–based
Meyer Pacific

$32 million
Federal Realty sold
two retail buildings
in Forest Hills,
N.Y., tenanted by
Gap and Staples,
to an undisclosed
buyer

$46 million
DLR Properties
sold the 310,000-
square-foot
Kirkwood Plaza, in
Wilmington, Del.,
to Oekos
Kirkwood, a sub-
sidiary of
Columbia,
Md.–based Oekos
Corp.

$104 million
DLC Management,
Tarrytown, N.Y.,
paid Jacksonville,
Fla.–based
Regency for a port-
folio of seven
Southeast shop-
ping centers total-
ing 670,000
square feet

$300 million
Unibail-Rodamco
is to pay ING Real
Estate for half of
the 2.4 million-
square-foot Zlote
Tarasy, in Warsaw,
Poland, in return
for ING’s paying
the net return on
the project since
its opening in
February

DEAL OF THE MONTH
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