
May 23-25, 2010
Las Vegas Convention Center

Las Vegas, NV

A five-class educational program focusing on leasing, management,   
development, design and construction, and financial analysis.  
Incorporates professional certification reviews in the leasing,  

management and development courses.

n  A unique opportunity to learn from the industry’s most 
knowledgeable instructors 

n  A great way to combine education with business while at RECon, 
the world’s largest retail real estate convention

n  A cost advantage by attending at least two classes and receiving 
admission to RECon absolutely FREE!

n  Register for RECon and pay only $50 for half-day classes or $100 for full-day classes
(full program registrants only and advanced registration only)

n  Register for two or more classes and ATTEND RECon FREE!

ACADEMY

For more information visit www.icsc.org/2010RA



Sunday, May 23, 2010       9:00 am – 12:30 pm

Leasing Shopping Centers: Deal Making 
Techniques and Attaining CLS Certification  
(hosted by CLS Committee)

Learn how to deal with today’s pressures to maximize funds 
from operations through a well thought out leasing pro-
gram that increases rental income and achieves an  
optimum tenant mix. This course is intended to increase 
your awareness of the effects of leasing transactions on  
financial performance. It will examine the investment 
criteria for retail properties and the impact of the leasing 
process on the valuation of the center. This class includes 
a review of the Certified Leasing Specialist (CLS) exam and 
you will be given a sample exam to get you familiarized 
with the process in the event you seek the prestigious  
CLS certification.

(Lunch served from 12:30 – 1:30 pm.)

Sunday, May 23, 2010      1:30 – 4:30 pm

Market and Financial Feasibility – 
“Finding more tenants” and Attaining CCIM 
Certification (co-hosted by CCIM and ICSC) 

Learn how to use the latest technology tools to conduct a 
market analysis for a proposed or existing retail develop-
ment. In this class you will learn to define a market area, as 
well as to identify and collect the market data needed to 
evaluate store supply and demand and then quantify the 
gap – “missing tenants”. You will learn how to find more 
tenants and close more leases. You will also learn various 
ways to measure the financial feasibility of the project. If 
you are interested in seeking your CCIM certification, this is 
a great course to familiarize yourself with the program as it 
pertains to retail. 

Monday, May 24, 2010     9:00 am – 4:30 pm

Managing Your Property To Maximum  
Efficiency and Attaining CSM Certification  
(hosted by CSM Committee)

Participate in this focused and intense look at the financial 
and operating details of managing a shopping center in 
today’s mature industry. You’ll learn how to think like an as-
set manager and what you can do to make yourself a more 
valuable asset in the process. Everything from creating 
value through increasing NOI to developing a merchandis-
ing plan that increases rent productivity will be thoroughly 
reviewed as well as systems for property budget review, the 
capital expenditure planning and the evaluations of lease 
deals. This class includes a review of the Certified Shop-
ping Center Manager (CSM) exam and you will be given a 
sample exam to get you familiarized with the process in the 
event you seek the prestigious CSM certification.

(Lunch served from 12:00 noon – 1:30 pm.)

Tuesday, May 25, 2010     9:00 am – 4:30 pm

Debt Workout Strategies for Distressed 
Properties

This educational program explores in detail the most  
common ways to restructure debt secured by a pledge of 
the property. Additional topics include the restructuring  
of debt and pay down of debt through selling equity 
ownership; required new infusions of equity capital and 
potential sources of debt and equity capital. Considerable 
discussion will include banks, insurance companies, private 
equity sources, hedge funds, and how these capital sources 
might react differently in loan workouts. The focus of this 
course is on the process involving loan modifications, and 
the alternatives available to borrower and lender to resolve 
a distress situation. Learn what is reasonable as lending 
institutions resort to restructuring debt, selling notes  
or foreclosing on retail assets.

(Lunch served from 12:00 noon - 1:30 pm.)
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THE CLASSES
While in Las Vegas for the world’s largest retail deal making event, take advantage of a half-day or full-day  
educational course to increase your knowledge and improve your professional worth. 

Rene Daniel, SCLS
President
The Daniel Group
Balitmore, MD

Alan E. Smith, SCLS
Executive Vice President,     
   Development Principal
Bourn Partners, LLC
Tucson, AZ
 

Hal Cottingham, III, CSM
Principal
Realty Operations Consult-
ing, LLC
Galivants Ferry, SC 

Robert Thatcher, CDP, SCLS,  
   SCMD, SCSM
General Manager  
   and Director of Leasing
Triyar Companies, LLC
Concord Mall Management  
   Office
Elkhart, IN
 

Gary M. Ralston, CRE, 
   SCLS, CCIM, SIOR, SRS
President
Coldwell Banker Commercial 
Saunders Ralston Realty
Lakeland, FL 

Norm Miller, PhD

V.P. Analytics
CoStar
San Diego, CA 



Tuesday, May 25, 2010     9:00 am – 4:30 pm

Development, Design and Construction 
Course and Attaining CDP Certification  
(hosted by CDP Committee)

Review of the curriculum designed to enlighten you about 
important issues involving the development, design and 
construction of retail projects. This includes defining roles, 
owner’s perspective, goals that dictate the project delivery 
approach, design team selection and procurement of con-
struction services. Other subjects include contract negotia-
tion, design principles and practices, devising a develop-
ment plan, tenant coordination, retail store planning and 
green building design. This class includes a review of the 
Certified Development, Design and Construction Profes-
sional (CDP) exam and you will be given a sample exam to 
get you familiarized with the process in the event you seek 
the prestigious CDP certification.

(Lunch served from 12:00 noon – 1:30 pm.)

TWO EASY WAYS TO ENROLL

Send to:  	 ICSC Registration Department
	 P.O. Box 26958
	N ew York , NY
	 10087-6958  USA

Fax to:  	 +1 732 694 1809

A separate registration form is required for each person.   
If additional forms are needed, please photocopy the  
registration form.

Registrations will be accepted on a first-come, first-served 
basis.  

CONFIRMATION
Upon receipt of your registration form and payment, ICSC 
will send you a confirmation notice. If you sign up for two 
or more classes, ICSC will also confirm your registration to 
RECon. Before the program, an e-mail will be sent that will 
include information, directions to the Las Vegas Conven-
tion Center and all other materials needed.

TUITION FEES
Please see the Registration form for full details.

ICSC CONTINUING EDUCATION
SCLS, SCMD, SCSM: 

.5 for half-day classes, 1.0 for full-day classes

SPECIAL OFFER 
FOR THOSE ALREADY REGISTERED FOR 
RECon:  
The registration fees are $50 for half-day classes or 
$100 for full-day classes (only for full RECon program 
registrants and only for advanced registration to  
RECon Academy classes).

SPECIAL OFFER  
For RECon Academy attendees not signed up for 
RECon: sign up for two classes or more and attend 
RECon FREE!

Stephen Edward Gallant, 
   CDP
Vice President Facilities  
   Development
JoS. A. Bank Clothiers, Inc.
Hampstead, MD

John M. Genovese, CDP, 
   SCLS, CSM, CMD
Executive Vice President,  
   Development
Macerich
Santa Monica, CA

Gordon T. Greeby Jr., P.E.,  
   CDP
ICSC Trustee 
President
The Greeby Companies, Inc. 
Chicago, IL 

Robert H. Mitchell, CDP
Division Vice President
The Whiting-Turner  
   Contracting Co. 
Fort Lauderdale, FL

Scott J. Nathan, CDP
Vice President
ATC Associates, Inc.
Woburn, MA 

John C. Ward, CDP
Principal
505Design
Boulder, CO 

James Freel 
Chief Real Estate Officer 
Institutional Asset  
   Management and Custody 
Amalgamated Bank
New York, NY

Richard K. Hollowell 
Managing Director 
Alvarez & Marsal Real Estate   
   Advisory Services, LLC 
Los Angeles, CA 

Spencer G. Levy
Senior Managing Director,  
   Investment Properties
CB Richard Ellis, Inc.
Baltimore, MD

Daniel B. MacDonnell, CFA
Managing Director
Cushman & Wakefield 
Sonnenblick-Goldman, LLC
Los Angeles, CA

Susan Mello
Principal
Prudential Real Estate  
   Investors
Parsippany, NJ

Steve Vittorio
Managing Director
Prudential Real Estate  
   Investors
Parsippany, NJ

(Debt Workout Strategies for  
Distressed Properties, continued)



		  RECON Attendees	 Non-Attendee	 Non-Attendee	 Non-Members 	 Non-Members	 Ammount
			   Members	 Members	

				  

4. Enter Method of Payment:

o Check or money order made payable to ICSC enclosed for     USD $
o MasterCard 		 o Visa 		 o AMEX 	 o  Discover      USD $

Name (as it appears on credit card) 	 Account Number (include all digits)

Expiration Date (mo/yr)	S ignature

Fax: Eddie Ong, ICSC Registration Department   +1 732 694 1809
Mail: ICSC Registration Department, Attn: Eddie Ong, P.O. Box 26958, New York, NY 10087-6958, USA

INTERNATIONAL COUNCIL OF SHOPPING CENTERS 

               ACADEMY         REGISTRATION FORM 
1. Please fill out the form below.

Please check one: 	 m Member 	 m Non-member

Name		M  embership ID #

Title

Company

Address

City	S tate	 Zip code	 Country

Telephone		  Fax

E-mail

SPECIAL OFFER 
FOR THOSE ALREADY REGISTERED  
FOR RECon:  
The registration fees are $50 for half-day classes or 
$100 for full-day classes (only for full RECon program 
registrants and only for advanced registration to  
RECon Academy classes).

SPECIAL OFFER  
For RECon Academy attendees not signed up for 
RECon: sign up for two classes or more and attend 
RECon FREE!

2. Please check one:

3. Please enroll me in the  
    following class(es):

o I am a registered RECon attendee    o I want to take advantage of the Special Offer and am signing up for any two or 	
	 more classes, receiving RECon attendance for FREE.

o  Sunday, May 23, 2010    9:00 am -12:30 pm   (half-day class)	
	 Leasing Shopping Centers: Deal Making 	 $ 50	 $ 200	 $ 265	 $ 440	 $ 525
	T echniques and Attaining CLS Certification  
	 (hosted by CLS Committee) 
	

o  Sunday, May 23, 2010    1:30 - 4:30 pm   (half-day class)
	
	 Market and Financial Feasibility 
	 “finding More tenants” and Attaining	 $ 50	 $ 200	 $ 265	 $ 440	 $ 525
	 CCIM Certification (co-hosted by CCIM and ICSC) 
	

o  Monday, May 24, 2010    9:00 am - 4:30 pm   (full-day class)	
	 Managing Your Property to Maximum 	 $ 100	 $ 300	 $ 365	 $ 660	 $ 745
	E fficiency and Attaining CSM Certification 
	 (hosted by CSM Committee) 

o  Tuesday, May 25, 2010    9:00 am - 4:30 pm   (full-day class)	
	 Debt Workout Strategies 		  $ 100	 $ 300	 $ 365	 $ 660	 $ 745
	 for Distressed Properties  

o  Tuesday, May 25, 2010    9:00 am - 4:30 pm   (full-day class)	
	 Development, Design and Construction	 $ 100	 $ 300	 $ 365	 $ 660	 $ 745
	 Course and Attaining CDP Certification  
	 (hosted by CDP Committee) 

o  FREE RECon Registration ( I have signed up for 2 RECON Academy classes or more and would like to attend RECon for FREE.) TOTAL

				    (after 4/30/10		  (after 4/30/10 	
				    and onsite)		  and onsite)


